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PURE NORDIC RETAIL PLAYER

KEY FIGURES 
• 51 SHOPPING CENTRES
• 13 MANAGED/RENTED ASSETS
• GROSS RENTAL INCOME MEUR  2501)  

• GLA 1.2 MILLION SQ.M. 
• 200 MILLION VISITORS P.A.
• 4,800 LEASE AGREEMENTS

INCLUDING KISTA GALLERIA
1) FULL YEAR 2016, EXCLUDING KISTA GALLERIA
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TRANSITION



FROM A FINNISH TO A NORDIC COMPANY

ESTONIA & 
DENMARK 7%

SWEDEN 1) 
27%

NORWAY 30%

FINLAND 
36%       

5.0
EUR 

BILLION

SWEDEN 
28%

BALTICS 11%

FINLAND 
61%       

2.5
EUR 

BILLION

1) INCLUDING KISTA GALLERIA 100%



IMPROVED PORTFOLIO QUALITY

# OF PROPERTIES

AVERAGE SIZE, MEUR

2011 Q1/2017

5678

9132
INCLUDING KISTA GALLERIA 100%



78

32

2011 Q1/2017
IMPROVED PORTFOLIO QUALITY

# OF PROPERTIES

AVERAGE SIZE, MEUR

56

91

LESS
IS MORE

INCLUDING KISTA GALLERIA 100%



IMPROVED PORTFOLIO QUALITY
2011 Q1/2017

1052

2310

< MEUR 20

> MEUR 80

NUMBER OF PROPERTIES AND SIZE

INCLUDING KISTA GALLERIA 100%



2011 Q1/2017

52

10

NUMBER OF PROPERTIES AND SIZE
IMPROVED PORTFOLIO QUALITY

< MEUR 20

> MEUR 80

INCLUDING KISTA GALLERIA 100%
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1052 < MEUR 20

LARGER 
AND BETTER

ASSETS



CREDIT RATINGS FROM S&P (BBB) AND MOODY’S (Baa1)

IMPROVED CREDIT PROFILE

LOAN TO VALUE AVERAGE LOAN MATURITY (YEARS) AVERAGE INTEREST RATE

57.5%     
47.1% 

4.07%     
2.78%     2.9   

5.2

2011 Q1/2017 2011 Q1/2017 2011 Q1/2017



OUR 
BUSINESS

PHILOSOPHY



WHY DO THEY 
CARE ABOUT US?



THE URBAN LIFESTYLE

WE LIVE
IN CITIES SINGLE LONGER

SMARTER CONNECTED



WHY DO THEY 
CARE ABOUT US?



URBAN 
CONVENIENCE

IN THE HEART OF 
COMMUNITIES 



URBAN 
CONVENIENCE

IN THE HEART OF 
COMMUNITIES 

COMMERCE
AND

COMMUNITY



THE GAME IS ABOUT FUNCTION,
LESS ABOUT SIZE

GLA, SQ.M. 43.000 21.000101.000
ISO OMENA

18.00093.000
KISTA GALLERIA JAKOBSBERGS CENTRUM COLUMBUS KOLBOTN TORG



THE GAME IS ABOUT FUNCTION,
LESS ABOUT SIZE

GLA, SQ.M. 43.000 21.000101.000
ISO OMENA

18.00093.000
KISTA GALLERIA JAKOBSBERGS CENTRUM COLUMBUS KOLBOTN TORGTHIS IS MY 

CENTRE



CORE 
ASSET

CRITERIA



STRICT INVESTMENT CRITERIA

PUBLIC TRANSPORTATION

NORDIC
STRONG DEMOGRAPHICS

DOMINANT IN CATCHMENT
EVERYDAY CONVENIENCE
(RE)DEVELOPMENT POTENTIAL



STRICT INVESTMENT CRITERIA

PUBLIC TRANSPORTATION

NORDIC
STRONG DEMOGRAPHICS

DOMINANT IN CATCHMENT
EVERYDAY CONVENIENCE
(RE)DEVELOPMENT POTENTIAL

MORE
THAN 

SHOPPING



NORDICS
DOUBLE/TRIPLE A

SOLID POLITICAL ENVIRONMENTS
STRONG ECONOMIES

STABLE BANKING SYSTEMS
TRANSPARENT



STRONG
DEMOGRAPHICS



FASTEST GROWING CITIES IN EUROPE
POPULATION GROWTH ESTIMATE % (2015-2020)

11.0%     

Stockholm Copenhagen Oslo London Helsinki Vienna Berlin Dublin Brussels Bratislava

10.3%     

7.9%     

5.8%     5.7%     5.5%     
4.3%     3.9%     3.6%     3.3%     

SOURCE: HTTPS://WWW.CHAMBER.SE/NYHETER/STOCKHOLM-VAXER-SNABBAST-I-EUROPA-2.HTM
 



STRONG POPULATION GROWTH – ESPOO MATINKYLÄ 2000

ISO OMENA



ISO OMENA

STRONG POPULATION GROWTH – ESPOO MATINKYLÄ 2016



ISO OMENA

STRONG POPULATION GROWTH – ESPOO MATINKYLÄ 2030



ISO OMENA

STRONG POPULATION GROWTH – ESPOO MATINKYLÄ 2030

2000 - 68.000
2030 -  100.000



ESPOO  ISO OMENA – AREA DEVELOPMENT

ELDERLY
HOME

RESI-
DENTIAL

SWIMMING
HALL HOTEL SCHOOL

ISO OMENA



DIRECT
CONNECTION TO

PUBLIC
TRANSPORTATION



THE RISE OF PUBLIC TRANSPORTATION HUBS
IN STOCKHOLM

70% of Stockholm
city traffic is public
transportation.

60% of 18-24 year
olds in Stockholm do
not have a driving
licence.

SOURCE: TRAFIKVERKET, MILJÖBAROMETERN / STOCKHOLMS STAD

Public transportation

Driving licences



EVERYDAY
CONVENIENCE



24%

18%

13%

9%

9%
2% 1%

24%

FOOD AND NECESSITY-BASED

INCLUDING KISTA GALLERIA 50%

HOME AND LEISURE

FASHION

GROCERIES

SERVICES AND OFFICES

HEALTH AND BEAUTY

CAFÉS AND RESTAURANTS

SPECIALTY STORES

DEPARTMENT STORES
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18%

13%
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2% 1%
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INCLUDING KISTA GALLERIA 50%

HOME AND LEISURE

FASHION

GROCERIES

SERVICES AND OFFICES

HEALTH AND BEAUTY
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SPECIALTY STORES

DEPARTMENT STORES

GROCERY-
ANCHORED



PUBLIC SERVICES ARE OUR NEW ANCHORS
LILJEHOLMSTORGET

HEALTHCARE
KISTA GALLERIA

LIBRARY
ISO OMENA

PUBLIC SERVICE SQUARE

1.500.000 
ANNUAL VISITORS

800.000 
ANNUAL VISITORS

700.000 
ANNUAL VISITORS   



PUBLIC SERVICES ARE OUR NEW ANCHORS
LILJEHOLMSTORGET

HEALTHCARE
KISTA GALLERIA

LIBRARY
ISO OMENA

PUBLIC SERVICE SQUARE

800.000 
ANNUAL VISITORS

700.000 
ANNUAL VISITORS   

GOOD RENT, 
GREAT 
CREDIT

1.500.000 
ANNUAL VISITORS



IMPROVED QUALITY AND OFFER OF F&B

LAUNCH OF 
NEW CITYCON 
F&B CONCEPT



IMPROVED QUALITY AND OFFER OF F&B

LAUNCH OF 
NEW CITYCON 
F&B CONCEPT

25% OF
UNITS F&B



31% OF PEOPLE VISIT 
A SHOPPING CENTRE

JUST TO EAT
AND DRINK

SOURCE: CBRE FOOD & BEVERAGE 2015



77% OF FINNS HAD
A MEAL OUT OF THE
HOME DURING PAST

TWO WEEKS
SOURCE: MATKAILU- JA RAVINTOLAPALVELUT RY: RAVINTOLARUOKAILUN TRENDIT 12/2016.



EVERYDAY CONVENIENCE REPRESENTS 
MAJORITY OF INCOME

24%

HOME AND LEISURE

FASHION

GROCERIES

SERVICES AND OFFICES

HEALTH AND BEAUTY

CAFÉS AND RESTAURANTS

SPECIALTY STORES

DEPARTMENT STORES

18%

13%

9%

9%
2% 1%

24%60%
ONLINE

RESILIANT

INCLUDING KISTA GALLERIA 50%



E-COMMERCE IN THE NORDICS GROWING
IN LINE WITH EUROPEAN AVERAGE

KISTA 
LIBRARY

75%9% 11%
E-COMMERCE 

SALES GROWTH E-SHOPPERS
PROPORTION 

OF ONLINE 
RETAIL SALES

SOURCE: OXFORD ECONOMICS, ECOMMERCE EUROPE: FINLAND, SWEDEN AND NORWAY

AVG. GROWTH P.A. 
2012-2016



E-COMMERCE IN THE NORDICS GROWING
IN LINE WITH EUROPEAN AVERAGE

KISTA 
LIBRARY

75%9% 11%
E-COMMERCE 

SALES GROWTH E-SHOPPERS
PROPORTION 

OF ONLINE 
RETAIL SALES

SOURCE: OXFORD ECONOMICS, ECOMMERCE EUROPE: FINLAND, SWEDEN AND NORWAY

AVG. GROWTH P.A. 
2012-2016

60%
ONLINE

RESILIANT



LAUNCH OF CITYCON LOYALTY CLUB IN ISO OMENA
– ALREADY 37,000 MEMBERS

• EXTRA 2-HOUR FREE
   PARKING
• FIND MY CAR
• SPECIAL OFFERS
• GAMES



 SO:



STRATEGY 2017-2022

PORTFOLIO QUALITY UPGRADE

VALUE CREATION

FINANCIAL STRENGTH

RECYCLING OF CAPITAL

CAPITALIZE ON URBAN LOCATIONS

LOAN TO VALUE 40-45%
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STRATEGY 2017-2022

OPERATIONAL
EXCELLENCE



PORTFOLIO QUALITY UPGRADE

VALUE CREATION

FINANCIAL STRENGTH

RECYCLING OF CAPITAL

CAPITALIZE ON URBAN LOCATIONS

LOAN TO VALUE 40-45%

STRATEGY 2017-2022

MY 
CENTRE

OPERATIONAL
EXCELLENCE



LARGER, URBAN
HIGH-QUALITY 

ASSETS WITH 
AVERAGE YIELD 

OF 5.5-6.5%

BUT 
GROWING 

TREND

CAPITAL RECYCLING

SMALL, NON-URBAN
LESS QUALITY 
ASSETS WITH 

AVERAGE YIELD 
OF 6-8%

BUT 
DECLINING 

TREND



LARGER, URBAN
HIGH-QUALITY 

ASSETS WITH 
AVERAGE YIELD 

OF 5.5-6.5%

BUT 
GROWING 

TREND

CAPITAL RECYCLING

SMALL, NON-URBAN
LESS QUALITY 
ASSETS WITH 

AVERAGE YIELD 
OF 6-8%

BUT 
DECLINING 

TREND

IMPROVED
QUALITY OF

ASSETS



DEVELOPMENTS
&

SELECTED
ACQUISITIONS

FUNDING THE DEVELOPMENT PIPELINE

MEUR 400
AT BOOK

VALUE

TO BE CONTINUED

MEUR 200-250

MEUR 200-250

UNTIL Q1/2017

NO

FI
2017/2018

2017/2019

2017 –>



DEVELOPMENT PIPELINE ≥ 800 MEUR 
90% IN CAPITAL AREAS OR SECOND LARGEST CITY

HELSINKI

STOCKHOLM
BERGEN

OSLO

GÖTEBORG



WHAT  WE BOUGHT
BERGEN OASEN – BEFORE



WHY  WE BOUGHT
BERGEN OASEN – AFTER

• ADDITIONAL + 12,000 SQ.M. 
• INVESTMENT MEUR 80
• RESI UNITS 200
• PUBLIC SERVICES
• TIMING 2019-2021



WHY  WE BOUGHT
BERGEN OASEN – AFTER



FROM GOOD
STOCKHOLM LILJEHOLMSTORGET – BEFORE



TO GREAT
STOCKHOLM LILJEHOLMSTORGET – AFTER

• ADDITIONAL + 22,500 SQ.M. 
• INVESTMENT MEUR 120
• RESI UNITS 225
• PUBLIC SERVICES, CINEMA
• HOTEL?
• TIMING 2020-2022



FROM SHOPPING
CENTRE

ESPOO LIPPULAIVA – BEFORE



ESPOO LIPPULAIVA – AFTER

TO COMMUNITY
SHOPPING CENTRE

• ADDITIONAL + 22,800 SQ.M. 
• INVESTMENT MEUR 200
• RESI UNITS 400
• LIBRARY, NURSERY HOME
• TIMING 2017-2020



STRONG POPULATION GROWTH – ESPOONLAHTI 2000

LIPPULAIVA



LIPPULAIVA

STRONG POPULATION GROWTH – ESPOONLAHTI 2016



LIPPULAIVA

STRONG POPULATION GROWTH – ESPOONLAHTI 2030



LIPPULAIVA

STRONG POPULATION GROWTH – ESPOONLAHTI 2030

2000 - 50.000
 2030 -  85.000



WHAT  WE BOUGHT
GOTHENBURG MÖLNDAL GALLERIA – BEFORE



WHY  WE BOUGHT
GOTHENBURG MÖLNDAL GALLERIA – AFTER

• ADDITIONAL + 24,000 SQ.M. 
• INVESTMENT MEUR 120
• TIMING Q3/2018



WHAT  WE BOUGHT
OSLO TREKANTEN – BEFORE



WHY  WE BOUGHT
OSLO TREKANTEN – AFTER

• ADDITIONAL + 21,100 SQ.M. 
• INVESTMENT MEUR 110
• RESI UNITS 50
• PUBLIC SERVICES & OFFICES
   + 15,000 SQ.M.
• TIMING 2020-2022



KISTA – BEFORE

CONNECTED TO
PUBLIC TRANSPORTATION 



KISTA – AFTER

INTEGRATED WITH
PUBLIC TRANSPORTATION 

• ADDITIONAL + 18,500 SQ.M. 
• INVESTMENT MEUR 80
• RESI UNITS 350
• MORE URBAN FACILITIES
• TIMING 2019-2021



KISTA RESI TOWER 

URBAN POTENTIAL



NUMBER OF 
RESI UNITS

X42%

WE ARE DEVELOPERS OF URBAN SPACE: 

33%
25%

4000 RESI 
BUILDING 

RIGHTS



FURTHER TRANSITION OF PORTFOLIO
2011 Q1/2017 2022

35-40# OF 
PROPERTIES

AVERAGE 
SIZE

5678

32

# OF 
PROPERTIES

AVERAGE 
SIZE 91 140-160

INCLUDING KISTA GALLERIA 100%



FURTHER TRANSITION OF PORTFOLIO
2011 Q1/2017 2022

35-40# OF 
PROPERTIES78 # OF 

PROPERTIES

80-90% PRIME
ASSETS IN 

CAPITAL AREAS

AVERAGE 
SIZE32 AVERAGE 

SIZE 140-160

INCLUDING KISTA GALLERIA 100%

56

91



REBALANCING GEOGRAPHIC SPREAD
FUTURE PORTFOLIO COMPOSITION



LESS FINLAND;
MORE 

SWEDEN

REBALANCING GEOGRAPHIC SPREAD
FUTURE PORTFOLIO COMPOSITION



TARGET 2022

LFL NRI
GROWTH

OVER
INFLATION

(RE)DEVE- 
LOPMENTS

MEUR
800

SELECTIVE
ACQUISI- 

TIONS

 DIVEST-
MENTS
MEUR

400-500

EPRA
EPS

GROWTH
~ 15-25%

+100 BPS YOC ~6.5% YIELD ~5% YIELD ~6-8%

+ + - =



TARGET 2022

LFL NRI
GROWTH

OVER
INFLATION

(RE)DEVE- 
LOPMENTS

MEUR
800

SELECTIVE
ACQUISI- 

TIONS

 DIVEST-
MENTS
MEUR

400-500

+100 BPS YOC ~6.5% YIELD ~5% YIELD ~6-8%

+ + - =
EPRA
EPS

GROWTH
~ 15-25%

RESI BONUS 
10 MEUR NAV

P.A. AS OF 2020



GREAT PEOPLE
 MAKE GREAT

SHOPPING
CENTRES



DISCLAIMER
This document and the information contained herein is being provided solely for information. Neither this document nor the information contained herein may be reproduced, further distributed or 

published, in whole or in part, for any purpose.

This document does not constitute an offer or solicitation of an offer to buy securities anywhere in the world. No securities of Citycon Oyj (the “Company”) have been or will be registered under the U.S. 

Securities Act of 1933, as amended (the “U.S. Securities Act”). Certain ordinary shares of the Company have been offered to “qualified institutional buyers” (as such term is defined in Rule 144A (“Rule 144A”)) 

under the U.S. Securities Act, in transactions not involving a public offering within the meaning of the U.S. Securities Act. Accordingly, such shares are “restricted securities” within the meaning of Rule 144 and 

may not be resold or transferred in the United States, absent an exemption from SEC registration or an effective registration statement. There will be no public offering of the securities in the United States.

Subject to certain exceptions, neither this document nor any part or copy of it may be taken or transmitted into the United States or distributed, directly or indirectly, in the United States, or to any “U.S. 

Person” as that term is defined in Regulation S under the U.S. Securities Act. Neither this document nor any part or copy of it may be taken or transmitted into Australia, Canada or Japan, or distributed 
directly or indirectly in Canada, or distributed or redistributed in Japan or to any resident thereof. Any failure to comply with this restriction may constitute a violation of U.S., Australian, Canadian or Japanese 

securities laws, as applicable. Transmission or distribution of this document in any other jurisdiction may also be restricted by law, and persons into whose possession this document comes should inform 

themselves about, and observe, any applicable restrictions.

This document is not intended for potential investors and does not constitute or form part of any offer to sell or issue, or invitation to purchase or subscribe for, or any solicitation of any offer to purchase or 

subscribe for, any securities of the Company, nor shall it or any part of it or the fact of its distribution form the basis of, or be relied on in connection with, any contract or investment decision.

No representation or warranty, express or implied, is made or given by or on behalf of the Company, or any of their respective members, directors, officers or employees or any other person as to, and no 
reliance should be placed upon, the accuracy, completeness or fairness of the information or opinions contained in this document or otherwise in connection therewith. None of the Company or any of their 

respective members, directors, officers or employees or any other person accepts any liability whatsoever for any loss howsoever arising from any use of this document or its contents or otherwise arising in 

connection therewith. 

This document includes forward-looking statements. The words “believe,” “expect,” “anticipate,” “intend,” “may,” “plan,” “estimate,” “will,” “should,” “could,” “aim,” “target,” “might,” or, in each case, their 

negative, or similar expressions identify certain of these forward-looking statements. Others can be identified from the context in which the statements are made. By their nature forward-looking statements 

are subject to numerous assumptions, risks and uncertainties. Although the Company believes that the expectations reflected in these forward-looking statements are reasonable, actual results may differ 
materially from those expressed or implied by the forward-looking statements. The Company cautions the recipients of this document and the recipients of the information contained herein or in connection 

therewith not to place undue reliance on the statements.  

The information contained in this document and in connection therewith is provided as at the date of this document and is subject to change without notice.  Such information has not been independently 
verified.

By attending the oral presentation of this document you agree to be bound by the foregoing limitations.



THANK YOU.

citycon.com


